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Contents overview

This report covers the following topics (Section No.)

About this study (1)

Wealth measures (2)

Evolution of wealth (3)

Other wealth drivers (4)
Group characterisations (5)

Products and services (6)

Revenue implications (7)

Expenditure (8)

Money and Happiness (9)

Report methodology and introduction to quantitative personal financial
analysis and how benchmarking can help clients and advisors

Introduction to 5 new measures to describe wealth including those that
exclude the home and lifestyle assets, predict wealth based on age and
income and explore individual efficiency accumulating assets

A highly comprehensive and single-database study of how personal finances
change with age and income, covering both sides of the balance sheet and
the full income statement

Examination of what other factors may drive wealth (or “secrets to...”)

Detailed tables including Balance Sheet (2: summary and detailed product
level), Income Statement, Ratio analysis (2), Asset allocation (incl. and excl.
home and lifestyle assets), Detailed expenditure for;
- Investment-, Net-Worth-Only- and non-Millionaires
- Working employed, self-employed, retired, those “not doing paid
work” (a new important segment?)

Analysis of superannuation contributions, balances and retiree expense
funding; life insurances, ordinary investments, debt for investing, the home
and mortgage, investment property, use of financial advisors

Unique determinations of industry average and expected earned client
revenue based on 6 product relationships and respective holdings. Analysis
by client age, lifetime value, by wealth and for retirees including with 7t
product category reverse mortgage

Detailed break down of spending in 8 categories and 3-7 items per category
for five different life stage / socio-demographic wealthy groups

Observed correlations about feelings of financial security and overall
happiness with various financial parameters including weatlh, debt, income,
spending and use of advisors

Over 130 pages and over 100 charts and tables all in full colour
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